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Do you need something printed? We can help! 
Eye-catching printed materials keep your customers focused on you.

Print Products
Booklets | Brochures | Business Cards | Calendars | Catalogs | Direct Mailing
Envelopes | Flyers | Folders | Greeting Cards | Invitations | Labels | Letterhead
Postcards | Posters | Rack Cards

Large Format Projects
Vinyl Banners | Large-sized Posters | Floor Graphics | Outdoor Signage
Tradeshow Graphics | Digital Wallpaper | Magnets and Stickers | Window Graphics

Promotional Products
Apparel | Coasters | Cups and Tumblers | Keychains and Lanyards | Bags and Totes

Services
Commercial Web and Sheetfed Printing  |  Personalized Customer Service
Mailing and Ful� llment Resources  |  Digital Printing  |  Graphic Design
Quick Turnaround  |  Bindery and Finishing

Sally Lawson:
812-525-2057

slawson@aimmediaindiana.com

Missy Bane: 
812-569-1930

mbane@aimmediaindiana.com

We’re your
    local source
for

Give us 
a call.

Let’s 
Talk!
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In a rapidly evolving world, 
banks are trying to keep up 
with the most modern prod-

ucts and services to meet the 
needs of their customers.  We 
are starting to see the big banks 
move completely to modern 
banking where everything is 
done online. That may work 
for some people or towns, but 
it takes away from the person-
alized service and relationship 
banking we all grew up with in 
a true community bank.  

Blended banking is where 
you have both the online 
banking products and the tra-
ditional brick and mortar where 
you can still conduct transac-
tions and have real people 
assist with your needs.  Online 
services give customers the 
peace of mind to be able to 
check their account, transfer 

funds, view statements and 
much more 24 hours a day. 
However, if the customer has a 
question regarding one of their 
accounts, they can still stop by 
or call, and they will talk to a 
real person - every single time - 
to assist with their issue. 

We highly suggest that every-
one utilize the modern banking 
products to keep an eye on 
their accounts and have their 
money readily available.  How-
ever, as a community bank, we 
will always recommend bank-
ing with a financial institution 
you trust where you can always 
get help when needed. Tech-
nology is a great tool to have, 
but sometimes, nothing is bet-
ter than a live person assisting 
you with your banking needs.  

When you decide you are 

ready for the best blended 
bank, make sure you stop by 
The Peoples Bank to see a cus-
tomer service representative 
to help you find the best prod-
ucts to meet your needs. Or the 
next time you are looking for a 
consumer loan, visit our website 
and fill out a loan application 
to have a live person reach out 
to you to help turn your dreams 
into a reality.  When you want 
the best of both worlds, look 
to The Peoples Bank, the best 
blended bank around.

Benefits of Blended Banking

BLENDED BANKING
The Best of Both Worlds

Modern online products
In-person assistance

www.banktpb.com

blended banking
The Best of Both Worlds

Modern online products
In-person assistance
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Whether you’re 23 or 
35, it’s important 
to know whether 

you’re saving enough for 
your retirement. There’s 
no time like the present to 
ensure you’re allocating 
enough money to your 
retirement account.

With people routinely 
living into their 80s and 
90s, it’s more important 
than ever to ensure your 
money lasts your lifetime. 
Millennials, and now Gen 
Z, have the advantage 
of time. You can benefit 
from compounding and 
the long-term trends that 
can make a real difference 
over the course of several 
decades.

a good savings target is 
15% of your income. That’s 
a very general target, and 
in many cases, it’s too 
conservative. That can be 
a real challenge if you’re 
also saving for a house 
and/or paying off student 
loans. The key point is to 
make a commitment to 
your retirement savings by 
contributing a consistent 
amount with each 
paycheck (or if you’re self-
employed, every invoice). 
The absolute percentage 
is secondary. It’s more 
important to set a goal and 
stick to it.

How will your lifestyle 

change? In retirement, you 
may no longer be drawing 
a salary, although many 
people take up some form 
of self-employment that 
brings in an income.

It’s up to you whether 
earnings will be part of 
your retirement plan. If not, 
your retirement savings 
should be strong enough 
to supplement your social 
Security without sacrificing 
your lifestyle. you can 
check your projected 
social security payments 
on the social security 
administration’s website.

Time may heal all wounds. 
Millennials may have 
unpleasant memories of the 
Great recession and the 
family turmoil it could have 
caused. a conservative 
attitude toward risk isn’t 
surprising given those 
circumstances but sticking 
to overly conservative 
investments has its own 
risks, such as not keeping 
up with inflation. You have 
time to recover from the 
inevitable ups and downs 
of the markets, which 
means you might want 
to consider adding some 
aggressive investments 
to your retirement 
account.

Figure out how long 
your savings will last. 
To get a reasonably 

accurate figure, you 
should figure out your 
annual “burn rate.” That’s 
the amount of savings 
you’ll need to live on 
each year. you then 
can see whether it’ll 
last for your estimated 
life expectancy, which 
you can check with 
any number of online 
calculators. If the answer 
is no, you’ll have to 
increase the amount you 
save now and/or cut 
back on your retirement 
plans.

your retirement finances 
are not set in stone. you 
have options at any age. 
Call or email me to review 
those and decide on the 
best course of action. 
Don’t put it off! The sooner 
you understand your 
financial alternatives, 
the sooner you can 
take positive action 
to protect your 
golden years.

By CrysTal rICkarD | CenTra FInanCIal serVICes

This material is for general information only and is not intended to provide specific advice or recommendations for any individual. There is no assurance that 
the views or strategies discussed are suitable for all investors or will yield positive outcomes. Investing involves risks including possible loss of principal. This 
material was prepared by lPl Financial, llC. securities and advisory services are offered through lPl Financial (lPl), a registered investment advisor and bro-
ker-dealer (member FINRA/ SIPC). Insurance products are offered through LPL or its licensed affiliates. Centra Credit Union and Centra Financial Services are 
not registered as a broker-dealer or investment advisor. registered representatives of lPl offer products and services using Centra Financial services and may 
also be employees of Centra Credit Union. These products and services are being offered through LPL or its affiliates, which are separate entities from, and 
not affiliates of, Centra Credit Union or Centra Financial Services. Securities and insurance offered through LPL, or its affiliates are: Not Insured by NCUA or Any 
Other Government Agency   Not Credit Union Guaranteed   Not Credit Union Obligations   May Lose Value Your Credit Union (“Financial Institution”) provides 
referrals to financial professionals of LPL Financial LLC (“LPL”) pursuant to an agreement that allows LPL to pay the Financial Institution for these referrals. This 
creates an incentive for the Financial Institution to make these referrals, resulting in a conflict of interest. The Financial Institution is not a current client of LPL 
for advisory services. Please visit https://www.lpl.com/disclosures/is-lpl-relationship- disclosure.html for more detailed information. The LPL Financial registered 
representative(s) associated with this advertisement may discuss and/or transact business only with residents of the states in which they are properly registered 
or licensed. no offers may be made or accepted from any resident of any other state.

Reality Check on your Retirement 
Savings

HOW WE WILL HELP
With Centra Financial 

services (CFs), the size of 
your wealth won’t dictate 
the quality of your service. 
you’ll receive personalized 
attention and the highest 
level of service whether 

you’re a seasoned investor 
or just getting started.

Whether your goals 
are simple or complex, 

you should have a 
comprehensive financial 

plan to pursue them.

Give me a call at
812-314-0343 or email me 
at crickard@centra.org to 

schedule a no-cost, no 
obligation consultation 

or visit Centra.org to 
learn more about Centra 

Financial Services.
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some people find online penny 
auctions to be a fun way to 
try to get big-ticket items at 

reduced prices. But the Federal 
Trade Commission (FTC) cautions that 
because penny auctions move fast, 
you could spend far more than you 
intended — with no guarantee you’ll 
get anything in return. 
In a penny auction, you pay to bid 

on items. For starters, you may have 
to pay a fee just to register for the 
site, which can be substantial. Then, 
you have to buy a “bid package.” 
additional bids cost more. 
The price of auction items usually 

starts at zero, and each bid bumps 
the price of the item up a penny. 
each bid also adds time — from 
10 seconds to 2 minutes — to a 
countdown clock. The goal is to be 
the high bidder when the clock runs 
out. But because the clock resets with 
each bid, the auction process can 
be unpredictable and take time to 

complete. 
Winning an auction doesn’t mean 

you’ve won the auction item: It 
means you’ve won the right to 
buy the item at the final price. For 
example, say you win an auction for 
a laptop that has a $500 retail price 
tag. you placed 200 bids that cost $1 
each. The final price of the laptop is 
$50. The laptop will actually cost you 
$250, plus shipping and handling and 
possibly a transaction fee. 
If you lose an auction, chances are 

you’ve lost your money. 
The FTC says that if you’re thinking 

about participating in an online penny 
auction, take some precautions: 
avoid doing business with sellers you 

can’t identify: Check out any penny 
auction site by entering its name 
in a search engine online. Many 
complaints about penny auctions 
involve late shipments, no shipments 
or shipments of products that aren’t 
the same quality as advertised. read 

about other people’s experiences. 
Consider how you’ll pay: Don’t send 

cash or use a money-wiring service. 
Instead, consider using a credit card. 
That way, if something goes awry, 
you can dispute the charge with your 
credit card issuer. 
know exactly what you’re bidding 

on: Print a copy of the seller’s 
description of the product and read it 
closely, especially the fine print. Save 
copies of all emails you send and 
receive from the auction site, too. 
Beware of bid bots: Some 

unscrupulous auction sites 
use computer programs that 
automatically bid on behalf of the 
website as a way to extend the 
auction and keep people bidding 
(and spending money) as they chase 
the “win.”

The FTC works to prevent fraudulent, 
deceptive and unfair business practices 
in the marketplace. To learn more, visit: 
www.FTC.gov

Avoiding the Pitfalls of Online Penny Auctions
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812-523-6664 or 812-271-1124
mmensendiek@gmail.com

30+ years of experience
Mike Mensendiek Realtor/ Auctioneer AU08900147/CES

We Sell Real Estate!

One Call Sells it ALL!

Specializing in the sale of Agricultural 
Farm Land, Recreational Property, and 

Residential.

sTOry By naPsI
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There aren’t many 
drawbacks to having 
a high income - but 

being unable to invest in a 
roth Ira might be one of 
them. are there strategies 
that allow high-income 
earners to contribute to 
this valuable retirement 
account?

Before we delve into that 
question, let’s consider 
the rules. In 2023, you can 
contribute the full amount 
to a roth Ira — $6,500, or 
$7,500 if you’re 50 or older 
— if your modified ad-
justed gross income is less 
than $138,000 (if you’re sin-
gle) or $218,000 (if you’re 
married and filing jointly). If 
you earn more than these 
amounts, the amount you 
can contribute decreases 
until it’s phased out com-
pletely if your income ex-
ceeds $153,000 (single) or 
$228,000 (married, filing 
jointly). 

a roth Ira is attractive 
because its earnings and 
withdrawals are tax free, 
provided you’ve had 
the account at least five 
years, and you don’t start 
taking money out until 
you’re 59½ or older. Fur-
thermore, when you own 
a roth Ira, you’re not re-
quired to take withdrawals 
from it when you turn 72, 
as you would with a tradi-
tional Ira, so you’ll have 
more flexibility in your re-
tirement income planning 

and your money will have 
the chance to potentially 
keep growing. But given 
your income, how can 
you contribute to a roth?

you may want to 
consider what’s known 
as a “backdoor roth” 
strategy. essentially, this 
involves contributing 
money to a new 
traditional Ira, or taking 
money from an existing 
one, and then converting 
the funds to a roth Ira. 
But while this backdoor 
strategy sounds simple, 
it involves some serious 
considerations.

Specifically, you need 
to evaluate how much 
of your traditional Ira is in 
pretax or after-tax dollars. 
When you contribute pre-
tax dollars to a traditional 
Ira, your contributions 
lower your annual taxable 
income. However, if your 
income is high enough 
to disqualify you from 
contributing directly to a 
roth Ira, you may also 
earn too much to make 
deductible (pretax) con-
tributions to a traditional 
Ira. Consequently, you 
might have contributed 
after-tax dollars to your 
traditional Ira, on top of 
the pretax ones you may 
have put in when your 
income was lower. (earn-
ings on after-tax contri-
butions will be treated as 
pretax amounts.) 

In any case, if you con-
vert pretax assets from 
your traditional Ira to a 
roth Ira, the amount con-
verted will be fully taxable 
in the year of the con-
version. so, if you were to 
convert a large amount 
of these assets, you could 
face a hefty tax bill. and 
since you probably don’t 
want to take funds from 
the converted Ira itself to 
pay for the taxes, you’d 
need another source of 
funding, possibly from your 
savings and other invest-
ments. 

Ultimately, then, a back-
door roth Ira strategy 
may make the most sense 
if you have few or no pre-
tax assets in any traditional 
Ira, including a seP-Ira 
and a sIMPle Ira. If you do 
have a sizable amount of 
pretax dollars in your Ira, 
and you’d still like to con-
vert it to a roth Ira, you 
could consider spreading 
the conversion over a pe-
riod of years, potentially 
diluting your tax burden.

Consult with your tax 
advisor when considering 
a backdoor roth strat-
egy. But if it’s appropriate 
for your situation, it could 
play a role in your financial 
strategy, so give it some 
thought.
This article was written by edward Jones for 
use by your local edward Jones Financial 
advisor. edward Jones, Member sIPC
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> edwardjones.com | Member SIPC

Bank-issued, FDIC-insured

APY*

%
CDs may seem uninteresting, but that's their 
superpower. As an investment vehicle, they 
offer competitive rates while generally being 
predictable, and dependable. Call us to learn 
more about our boring CDs with not-so-boring 
rates.

* Annual Percentage Yield (APY) effective 01/11/2023. CDs offered by Edward Jones are bank-issued and FDIC-insured up to $250,000 (principal and interest accrued but not yet paid) per depositor, per insured depository 
institution, for each account ownership category. Please visit www.fdic.gov or contact your financial advisor for additional information. Subject to availability and price change. CD values are subject to interest rate risk such that 
when interest rates rise, the prices of CDs can decrease. If CDs are sold prior to maturity, the investor can lose principal value. FDIC insurance does not cover losses in market value. Early withdrawal may not be permitted. Yields 
quoted are net of all commissions. CDs require the distribution of interest and do not allow interest to compound. CDs offered through Edward Jones are issued by banks and thrifts nationwide. All CDs sold by Edward Jones are 
registered with the Depository Trust Corp. (DTC).

Andrea Hall, CFP® 
Financial Advisor

213 South Chestnut 
Seymour, IN 47274 
812-522-8307

1-year

4.65
New year, new savings plan.

Financial Advisor Andrea Hall of Edward Jones  
Receives CERTIFIED FINANCIAL PLANNER (TM) Certification

Financial Advisor Andrea Hall of the financial services firm Edward Jones in Seymour, IN has received the CER-
TIFIED FINANCIAL PLANNER(TM), or CFP®, certification, granted by the Certified Financial Planner Board of 
Standards (CFP Board).

Becoming a CFP® professional expands a financial advisor's knowledge base in the following areas:
• Financial management
• Tax-sensitive investment strategies
• Retirement savings
• Insurance planning
• Education planning
• Estate considerations

In addition to the education and examination components of certification, Hall also has committed to abiding by 
the CFP® Board's Code of Ethics and Standards of Conduct.

Edward Jones is a leading financial services firm in the U.S. and through its affiliate in Canada. The firm's nearly 
19,000 financial advisors serve more than 8 million clients with a total of $1.5 trillion in client assets under 
care, as of the end of Q3 2022. Edward Jones' purpose is to partner for positive impact to improve the lives of 
its clients and colleagues, and together, better our communities and society. Through the dedication of the firm's 
50,000 associates and our branch presence in 68 percent of U.S. counties, the firm is committed to helping 
more people achieve financially what is most important to them. The Edward Jones website is at edwardjones.
com, and its recruiting website is careers.edwardjones.com. Member SIPC.

The CFP Board owns the marks CFP®, CERTIFIED FINANCIAL PLANNER(TM) and CFP® (with plaque design) in the U.S.

###
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Do I Really Need a Will?
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In most cases, estate 
planning does not 
have to be com-

plicated, but failing to 
have any estate plan 
at all often yields results 
that the deceased per-
son never intended.  

The assets of individu-
als who pass away with 
no will at all are distrib-
uted pursuant to Indi-
ana’s intestate statute.  
essentially, the state of 
Indiana decides who 
gets the deceased per-
son’s assets at death.  
In some cases the lack 
of a will still results in as-
sets going to the same 
individuals that the de-
ceased person would 
have wanted, but not 

always. 

Did you know 
that without a 
will, all assets 
may not go to 
the surviving 

spouse?
The intestate statute 
requires that assets 
be split between the 
spouse and children if 
the deceased person 
had children.  

Did you know 
that stepchildren 
are not included 
in the intestate 

statute?
This means that for mar-

ried couples who die with 
no wills, all assets may 
end up with only one 
spouse’s children

Most of us would want 
our assets to go to the 
people, churches, or 
charities that we hold 
most dear when we 
die.    Having a properly 

executed simple will 
and proper beneficiary 
designations can help 
to ensure that your 
wishes are followed re-
garding distribution of 
your assets after your 
death. Voelz, reed, & 
Mount would be glad 
to help you implement 
a proper estate plan. 

STORY BY VOeLz, ReeD, & MOUNT



The next time you look 
around your home, 
or that of your aging 

relatives, you may be as-
tonished how much “stuff” 
accumulates over the years. 
are there things — and the 
stories they tell — you want 
to save to pass down to the 
next generation? Is your 
will or estate plan on hold 
because you don’t know 
where to start? What if you 
had a natural disaster or 
break-in—are your items 
properly protected by insur-
ance? you can make this 
year the one in which you 
get your estate in order with 
these five easy steps:

1. The best way to get 
something done is to 
start.
Decide if it makes sense 
to tackle items by room 
or by category and 
get started. This is not 
something that has to 
be done in one day, 
in fact, it might take 
several days or longer to 
get organized. Don’t be 
discouraged. Once it’s 
done, it will only needs 
periodic updating.

2. Take photos.
Use a photo-based 
mobile app, such as 
Manage My Things, 
to accurately and 
efficiently track items. 
you can upload one 
item at a time or 
batches of items such 

as fine china. “If you’ve 
ever had to empty a 
parent’s home, decide 
which of your heirs gets 
your things when you 
die or have confidence 
you’ll be made whole 
if a disaster strikes, 
then you know all the 
decisions you make 
are emotional,” said 
rick Mckenna, CeO of 
Manage My Things. “This 
app takes you through 
much of the complex 
decision-making, so 
your time is better spent 
with loved ones. all you 
need to know is how to 
take photos and answer 
a few questions. The 
app does the rest.”

3. Donate or discard.
There are many services 
and organizations that 
can help you remove 
items from your home, 
either for donation or to 
discard. some examples 
include Habitat for 
Humanity and Goodwill 
for donations. some 
donations may even 
be tax deductible. To 
dispose of stuff, you can 
contact 1-800-GOT-
JUNK? to schedule a 
pick-up.

4. Share with your 
agents.
Fires, hurricanes and 
floods can often 
expose the two-thirds 
of all homeowners who 

are under-insured. It’s 
important to inventory 
items in a home and 
share the report with 
insurance agents for 
review to accurately 
modify home 
protection policies 
and ensure you’re 
properly covered. 
additionally, 50 percent 
to 60 percent of U.S. 
adults don’t have a 
will, leaving their loved 
ones the difficulty of 
getting affairs in order. 
By sharing your estate 
plan, you’re helping 
ensure peace of mind 
for yourself and the 
ones you care about.

5. Set and (mostly) 
forget.
set a reminder to revisit 
your estate plan at 
least once a year or 
when there are major 
life changes such as 
a move or significant 
purchase.

Following these five steps 
can mean you’ll find your-
self in a better financial and 
mental space next year and 
for many years to come.

THE TRIBUNE 11

Managing Your House and
Property Five Ways

sTOry By naPsI
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Jim Hoffman 
812-522-8775 • 812-216-6656 cell 

310 South Airport Rd, Seymour, IN 47274-3335 
James.Hoffman@infb.com

Jackson County agent, Jim Hoffman, has the 
knowledge to keep you and your family protected. 
He began his career with Indiana Farm Bureau 
Insurance in 1998 and has been a consistent 
qualifi er of company-sponsored awards for sales 
and service. He is a graduate of Austin High School 
and Hanover College. Jim and his wife, Paige, and 
daughter, Kennedy, live in Seymour and attend 
Immanuel Lutheran Church. In his spare time, he 
enjoys playing golf, basketball and coaching the 8th 
grade boys’ basketball team at Immanuel Lutheran 
School as well as the Seymour High School’s boys & 
girls golf teams.

Jim Hoffman / Seymour
812.522.8775 / James.Hoffman@infb.com

start with jim hoffman
and  

stop knocking on wood 

Auto • Home • Life • Business • Annuities • Farm 

knowledge to keep you and your family protected. knowledge to keep you and your family protected. 

IN-35126554
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When it comes to investing, 
experts caution against 
blindly trusting social 

contacts.
They also say it can be surprising to 

find out who is really a wolf in sheep’s 
clothing. The good news is there 
are steps you can take to protect 
yourself.
according to Gerri Walsh, president 

of the FInra Investor education 
Foundation, fraudsters will often invest 
their time to develop relationships and 
credibility in a particular community. 
Typically, a scam artist may pose as a 
financial expert and a friend.
When making any kind of financial 

investment, even amongst friends, 
Walsh suggests you always exercise 
caution. Here are some simple steps 
to avoid becoming a victim of 
investment fraud.

  Learn to spot the “source
credibility” fraud tactic. Is the
seller trying to build credibility by

claiming he is from a reputable 
firm or is well established in 
the neighborhood? Beware 
if emphasis is placed on the 
relationship you have with the 
seller rather than on critical 
specifics — such as why the 
investment is the right fit for your 
financial objectives, how the 
investment makes money and 
how it can lose money.

  Learn to spot the “social
consensus” fraud tactic. The seller 
may try to convince you that 
everyone else is doing it. Even if 
that’s true, the popularity of the 
investment should not be your 
deciding factor. Ask and check 
before investing.

  Ask the seller about his license
to sell securities and check with 
authorities to verify the information 
— even if you know him.

AvoID FrAUD
Use caution when investing with social contacts, experts warn

A CAUTIONARY TALE
Unfortunately, it is possible that 

someone you trust and socialize 
with could defraud you. That’s what 
happened to ruth and len Mitchell, 

who were victims of an $11 million 
Ponzi scheme run by their neighbor 

and friend, Barry korcan.
korcan kept the books for len’s 

business, was in ruth’s skating club 
and did the Mitchells’ personal 
taxes. so when korcan came to 

them with an opportunity to invest 
$130,000 in real estate bonds, the 
Mitchells did not think to question 
the legitimacy of the investment.
The Mitchells were not the only 
ones to fall into korcan’s invest-
ment fraud scheme. Over time, 

many of the Mitchells’ friends and 
business associates also started 

investing with korcan, believing in 
the Mitchells’ trust that korcan was 

a legitimate seller. The IRS finally 
uncovered korcan’s Ponzi scheme 
and convicted him for mail fraud 
and tax evasion. The bad news is 
that the Mitchells and their friends 

had already lost their money.
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The Greater Seymour Trust Fund was established in 1969 by Mr. Elbert S. Welch to serve the charitable, cultural, scientific, 
religious, literary and educational needs of the community. A diverse Board of Managers administer the Greater Seymour 

Trust Fund and JCBank serves as its Trustee. 
Since that time, many other charitable and community-minded people have donated money to the Trust Fund, many to  

establish component or sub-funds for various purposes such as providing college scholarships and/or grants to local and 
non-local community organizations. There are currently 54 component funds established to benefit all areas of Jackson County. In 
fact, there is no geographic limit on activities of the Greater Seymour Trust Fund and some component funds serve needs outside 
of Jackson County and even outside Indiana. Comtributions to the Trust Fund qualify as 

charitable contributions which can result in income tax and estate savings. 

Daniel F. Anderson
Senior Vice President  

& Chief Wealth  
Management Officer

Brian W. Hamp 
Assistant Vice  

President & Wealth  
Management Officer

Brandon L. Hunsley
Assistant Vice  

President & Wealth  
Management Officer

Denise S. Siefker 
Assistant Wealth  

Management Officer

To learn more about the Greater Seymour Trust Fund, its component funds, how 
to contribute, or about establishing a component fund to suit your own 

charitable purposes, please visit www.greaterseymourtrustfund.org or call  
JCBank Wealth Management at 812.522.3607

sTOry By naPsI
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Most people have 
a vision of their 
golden years that 

includes a comfortable re-
tirement in which they can 
spend their time doing the 
things they enjoy. That 
dream doesn’t require 
a substantial amount of 
wealth, but it is a lot more 
attainable if you have 
some financial stability.

Unfortunately, just 17 per-
cent of older americans 
are “financially healthy” 
and four in five low- and 
moderate-income amer-
icans over the age of 50 
are struggling with at least 
some aspect of their fi-
nancial lives, according 
to a 2019 study funded by 
aarP Foundation.

Here are five tips for in-
creasing financial stabil-
ity during your retirement 
years:

1. Stay out of debt
Debt can be 
destabilizing because 
it robs seniors of some 
of their free cash flow 
and reduces the 
amount of money 
they can spend each 
month. Credit card 
spending is especially 
dangerous for 
retirees, so consider a 

pay-as-you-go habit 
for new purchases.

2. Be a smart 
investor
Whether you have 
a small retirement 
savings or a large 
investment portfolio, 
a diversified low-
cost investment 
strategy can deliver 
additional income 
for spending and 
help you stay ahead 
of inflation. Choose a 
mix of stocks, bonds 
and cash that helps 
you sleep soundly 
at night, according 
to The Vanguard 
Group.

3. Consider 
downsizing
Many retirees are 
hesitant to move out 
of the home where 
they raised their 
children, which is 
understandable for 
both emotional and 
practical reasons. 
But it might improve 
your financial 
stability to sell your 
current home and 
buy a less expensive 
one for retirement, 
pocketing the 

difference and 
investing it wisely.

4. Delay Social 
Security
For retirees who have 
not yet signed up to 
collect their social 
Security benefits, it 
may be advisable to 
delay that start date 
as long as possible. 
This may sound 
counterintuitive if 
you are searching for 
financial stability, but 
research has found 
that most seniors 
will benefit from 
the higher payouts 
they will receive by 
deferring to age 70, if 
possible.

5. Increase cash flow
One way to raise 
the amount of cash 
available for funding 
your retirement is to 
work part-time, an 
option that is more 
available to seniors 
than ever before. 
another possibility 
is to unlock cash 
tied up in assets that 
you might not even 
realize can be sold. 
For example, a life 
insurance policy 

is considered your 
personal property 
and—as such—
you have the right 
to sell that policy 
anytime you like. 
When a consumer 
sells a policy in a 
“life settlement” 
transaction, the 
policy owner gets a 
cash payment and 
the purchaser of 
the policy assumes 
all future premium 
payments, then 
receives the death 
benefit when the 
original policyholder 
passes away. 
Candidates for life 
settlements are 
typically aged 70 
years or older, with a 
life insurance policy 
that has a death 
benefit of at least 
$100,000.

a comfortable retire-
ment is possible without 
an enormous nest egg, 
but it is very difficult with-
out at least some degree 
of financial stability. By 
staying out of debt, prac-
ticing smart personal fi-
nance and maximizing 
cash flow, the vision you 
had of your golden years 
could be within reach.

Financial Stability
Plan ahead for your retirement years

sTOry By naPsI
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STATE FARM®

INSURANCE AGENT

Greg Hicks
1000 North State St
North Vernon, IN 47265
Office: 1-812-346-9700
Columbus: 1-812-372-9700
Seymour: 1-812-524-9700
www.greghicks.net

 Here at the Greg Hicks State Farm Insurance Agency, we are proud to serve 
North Vernon, Seymour, Columbus, Madison and the surrounding Indiana areas 
with auto insurance, home insurance, renter’s insurance, condo insurance, pet 
insurance, business insurance, life insurance and financial services. We are also here 
to help with resident relocations to the Jennings Country area.
 I am your State Farm insurance agent for the North Vernon, IN area. I have 
been serving the Jennings Country area since 2006. I am a graduate from Indiana 
University, Bloomington, BS Finance, University of Indianapolis – MBA, and the 
University of Oklahoma, Norman – Economic Development. Over the years, my 
agency has qualified for awards including Million Dollar Round Table and State 
Farm President’s Club.
 Give us a call if you are to moving North Vernon, Seymour, Columbus, 
Madison and the surrounding Indiana areas. We are a family of highly skilled 
individuals who work together to fulfill a community responsibility of giving 
outstanding service and fulfilling our moral obligation of protecting what is 
important to customer's so they can focus on accomplishing their life goals.
 My team of licensed insurance professionals is here to help get you insurance 
coverage for your specific needs. Not only can we help with car insurance, 
homeowners insurance, renters insurance, condo insurance, pet insurance, life 
insurance and financial services, but we are also able to assist small business 
owners with their commercial lines of insurance. call, text, click or, stop by today for 
a free State Farm auto insurance, home insurance or life insurance quote!
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Justin obtained his license in 2015 while work-
ing in the tax and financial services industry. 
Growing up in a family-owned business that 

opened its doors in november 1998, Justin grew 
up learning and assisting in financial services and 
tax preparations.

after obtaining a Bachelor of Business Degree 
in 2013, he started exploring other options outside 
of financial services and tax preparations. Want-
ing to branch out on his own, he found a connec-
tion with helping service clients in the insurance 
industry ranging from life insurance for an individ-
ual or the whole family, to a variety of different 
health insurance plans to specializing in the senior 
healthcare market.

United Senior Solutions aims to find the best plan 
for each individual and their needs. Our motto is: 
“What is best for the client?”

Expert Consultation - Our expertise is free of 
charge as we figure out which options suit you best.

Discover & Strategy - With a few simple ques-
tions, we can help determine whether you are 
financially exposed or if the plan you have is the 
proper fit for your situation.

Facilitating the Process - We pride ourselves on 
being the expert from start to finish. After you dis-
cover which direction you want to go, we help 
facilitate the introduction to the carriers you 
choose.

CoNTACT Us:

Office Address:
118 East Main Street
North Vernon, Ind. 47265

Email Address:
justinlucas@unitedseniorsolutions.com

Office Number:
812-346-5729, 877-671-0877

JUSTIN LUCAS  United Senior Solutions

Here at Royalty & Associates...
we believe our teamwork approach adds a broader perspective to all we 
do and provides increased benefits to our clients.

WE CAN HELP YOU ADDRESS:
• Investing principles and strategies
• Retirement investing and distribution strategies
• Tax Preparation
• Life and Health insurance
• Medicare Insurance

WE ALSO CAN ANSWER YOUR qUESTIONS, INCLUDING:
• Can I retire early?
• Are my investments working hard enough?
• What's a good approach for college savings?
• Do I have enough life insurance for my family?
• Am I on the right health insurance plan?
• Are my assets properly insured?

Our team of professionals are available to answer any questions you may 
have. Whether you are just starting out in the work field or you have been 
retired for years, our team will be here to assist you! Call our office today!
*These services are offered by Donita Layman through her affiliation with HD Vest.

STORY BY UNITeD SeNIOR SOLUTIONS

sTOry By rOyalTy & assOCIaTes



IN
-3

51
26

92
5

EFile beginning January 24, 2023
Time to start thinking about filing your income taxes for 2022

Office: (812)346-1456 • Fax: (812)718-4773  
118 East Main Street • North Vernon, IN 47265  

D.layman@royaltyassoc.com

Investments*
• Educational IRA
• Traditional IRA
• Roth IRA
• SEP IRA
• Simple IRA
• Brokerage Accounts
• Variable Annuity

Financial Services
• Retirement Plans*
• Tax Plans
• 401(k) Planning*

• 403(b) Planning*
• Annuities
• College Plans*
• Estate Plans
• Money Purchasing Plans*
• Profit Sharing Plans*

Insurance
• Disability Income Insurance
• Life Insurance
• Health Insurance
• Long-Term-Care Insurance
• Farm Insurance

Medicare or  
Medicaid Questions? 

We can help you today!
Call Justin Now!812-346-5729

118 E Main St, North Vernon

812-346-5729
www.unitedseniorsolutions.com

Licensed in Indiana, Iowa, Kansas, Kentucky, Louisiana, Michigan, Nebraska, Ohio, 
Tennessee, Texas, Wyoming

DOING WHAT IS BEST FOR THE CLIENT!DOING WHAT IS BEST FOR THE CLIENT!
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UNITED SENIOR SOLUTIONS IS AN INDEPENDENT BROKER THAT SPECIALIZES IN...

MEDICARE SUPPLEMENTS, SENIOR PRODUCTS & SERVICES

118 E Main St, North Vernon 
 812-346-5729  

unitedseniorsolutions.com

Call Justin Now!

118 E Main St, 

UNITED SENIOR SOLUTIONS IS AN INDEPENDENT BROKER THAT SPECIALIZES IN...

812-346-5729 • 118 E Main St, North Vernon
unitedseniorsolutions.com 

Licensed in Indiana, Iowa, Kansas, Kentucky, Louisiana, Michigan, Nebraska, Ohio, Tennessee, Texas, Wyoming

DOING WHAT IS BEST FOR THE CLIENT!
MEDICARE SUPPLEMENTS, SENIOR PRODUCTS & SERVICES

THE TRIBUNE 17
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NEW GOALS FOR A NEW YEAR
sTOry By GerMan aMerICan Bank

The start of a 
new year can be 
the ideal time to 
set new goals for 
yourself and your 
family. Many of us 
choose to focus on 
our financial health 
with resolutions 
to create habits 
to help reach our 
financial goals 
and feel more 
confident about 
our financial well-
being. some 
popular money-
centric new year’s 
resolutions include:

• Increasing 
Savings

• Reducing 
Credit Card 
and Other 
Debt

• Building an 
Emergency 
Fund

• Saving for 
Retirement

Don’t Let 
Obstacles Get in 

Your Way
It’s important to 

not let obstacles get 
in your way when 
working towards 
any important 
objective. Inflation, 
high rates, lack of 
knowledge and 
time constraints are 
all potential road 
blocks to hitting 

financial targets in 
2023. Have a plan in 
place to overcome 
these obstacles.  
The representatives 
at your bank or your 
financial advisor 
may be able to 
offer you assistance 
or suggest someone 
who can.

Setting Financial 
Goals

It’s always a 
good idea to set 
goals that will 
increase your 
financial position. 
Here are some tips 
that you may find 
helpful.

1. Make goals as 
attainable as 
possible and 
don’t be afraid 
to start small. 

2. Create a 
budget. Have 
you ever run 
out of money 
before the end 
of the month? 
Determine your 
monthly income 
and expenses 
to create a 
budget so you 
know where 
your money is 
going instead 
of wondering 
where it went.

3. Aim to build 
savings that 
covers three 
months of living 
expenses for 
emergencies. 
Anything else 
that you want 
to save for (like 
vacations or 
buying a home) 
should be in 
addition to this.

4. Start investing 
early. You can 
earn compound 
interest on your 
retirement funds. 
Generally, the 
longer your 
money is in 
a retirement 
account, the 
more money it 
will earn over 
time. To really 
take advantage 
of this interest, 
start saving 
even a little bit 
as early as you 
can.

5. Speak to 
financial 
professionals 
about your 
goals to get 
tailored advice 
on investing, 
money 
management, 
savings and 
more.
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Most people 
have a vi-
sion of their 

golden years that in-
cludes a comfortable 
retirement in which 
they can spend 
their time doing the 
things they enjoy. 
That dream doesn’t 
require a substantial 
amount of wealth, 
but it is a lot more at-
tainable if you have 
some financial stabil-
ity. Unfortunately, just 
17 percent of older 
Americans are “finan-
cially healthy” and 
four in five low- and 
moderate- income 
americans over the 
age of 50 are strug-
gling with at least 
some aspect of their 
financial lives, ac-
cording to a 2019 
study funded by aarP 
Foundation. Here are 
five tips for increasing 
financial stability dur-
ing your retirement 
years:

1. STAY OUT OF DEBT
Debt can be de-
stabilizing because 
it robs seniors of 
some of their free 
cash flow and re-
duces the amount 
of money they can 
spend each month. 
Credit card spend-
ing is especially dan-
gerous for retirees, 
so consider a pay-
as-you-go habit for 
new purchases.

2. BE A SMART INvESTOR

Whether you have 
a small retirement 
savings or a large in-
vestment portfolio, a 
diversified low-cost 
investment strategy 
can deliver addi-
tional income for 
spending and help 
you stay ahead of 
inflation. Choose a 
mix of stocks, bonds 
and cash that helps 
you sleep soundly 
at night, according 
to The Vanguard 
Group.

3. CONSIDER DOWNSIzING
Many retirees are 
hesitant to move 
out of the home 
where they raised 
their children, which 
is understandable 
for both emotional 
and practical rea-
sons. But it might im-
prove your financial 
stability to sell your 
current home and 
buy a less expensive 
one for retirement, 
pocketing the differ-
ence and
investing it wisely.

4. DELAY SOCIAL SECURITY
For retirees who 
have not yet signed 
up to collect their 
social security ben-
efits, it may be ad-
visable to delay 
that start date as 
long as possible. This 
may sound counter-
intuitive if you are 

searching for finan-
cial stability, but re-
search has found 
that most seniors 
will benefit from the 
higher payouts they 
will receive by de-
ferring to age 70, if 
possible.

5. INCREASE CASH FLOW
One way to raise 
the amount of cash 
available for funding 
your retirement is to 
work part-time, an 
option that is more 
available to seniors 
than ever before. 
another possibility is 
to unlock cash tied 
up in assets that you 
might not even re-
alize can be sold. 
For example, a life 
insurance policy 
is considered your 
personal property 
and—as such—you 
have the right to sell 
that policy anytime 
you like. When a 
consumer sells a pol-
icy in a “life settle-

ment” transaction, 
the policy owner 
gets a cash pay-
ment and the pur-
chaser of the policy 
assumes all future 
premium payments, 
then receives the 
death benefit when 
the original policy-
holder passes away. 
Candidates for life 
settlements are typ-
ically aged 70 years 
or older, with a life 
insurance policy 
that has a death 
benefit of at least 
$100,000.

a comfortable re-
tirement is possible 
without an enormous 
nest egg, but it is very 
difficult without at 
least some degree of 
financial stability. By 
staying out of debt, 
practicing smart per-
sonal finance and 
maximizing cash flow, 
the vision you had of 
your golden years

There’s A Lot More to a Mortgage than 
Just Your Interest Rate

sTOry By naPsI
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Keep your head on straight 
when markets move.

Some investors have learned how to ride out the most stomach-churning market cycles. Others follow 
the urge to jump out mid-ride. So what can you do to play it smart in a roller coaster of a market?

For starters, you can turn to us. We can help you find a clear way forward before fear or concerns take over 
with a strategy tailored to your situation. In our experience, perspective is the ticket to helping endure 

the ups and downs as you pursue your financial goals.

Contact us to learn how we can help.

©2019 Raymond James Financial Services, Inc., member FINRA/SIPC. Securities offered through Raymond James Financial Services, Inc., member FINRA/SIPC, and are not insured by any financial 
institution insurance, the FDIC/NCUA or any other government agency, are not deposits or obligations of the financial institution, are not guaranteed by the financial institution, and are subject to 
risks, including the possible loss of principal. JCBank and JCB Investment Services are not registered broker/dealers and are independent of Raymond James Financial Services. Investment advisory 
services offered through Raymond James Financial Services Advisors, Inc.

Dan Anderson
Program Manager

812.524.7965

Zane Clayburn
Financial Advisor

812.524.7965

125 South Chestnut Street 1010 West 2nd Street

RAYMONDJAMES.COM/SEYMOUR

Up. Down. 
Sideways. 

Trina Tracy
Financial Advisor

812.523.2323

311 North Ewing Street

Cliff Brock
Financial Advisor

812.519.1500

Galen Krumme
Financial Advisor

812.519.1500

IN-35127134
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Mafter a 
holiday 
season spent 

racking up credit card 
bills, many americans 
consider making 
financial resolutions 
in the new year. 
However, now is the 
perfect time to not 
only reevaluate your 
saving and spending, 
but also commit to 
creating a more 
holistic financial plan 
designed to protect 
your finances and your 
family.

Consumers are 
seeking stability and 
preparedness in 
today’s uncertain 
economic 
environment, 
according to a recent 
Consumer sentiment 
Tracker study by 
lincoln Financial 
Group. With ongoing 
inflation and market 
volatility, 56% of 
respondents cited 
protection from risk as 
being most important 
to them. When it 
comes to thinking 
about their finances, 
people said they have 
the greatest interest in 
protecting their family 
(39%) followed by their 
income (26%).

“Our research 
reinforced the 
importance of financial 
solutions that can help 
consumers navigate 
through market cycles 
and protect their loved 
ones,” said David 
Berkowitz, president, 
lincoln Financial 
network, lincoln 
Financial’s wealth 
management business. 
“People are not only 

concerned about 
having enough to 
pay their bills, but also 
saving for retirement 
and preparing for 
the unexpected. It’s 
important to have a 
well-rounded financial 
plan that can address 
those risks, protect 
assets and create 
positive outcomes for 
today’s families.”

To achieve a 
stronger financial 
future, don’t neglect 
your finances in 2023 — 
instead, add a little TlC 
(Talk, learn, Commit). 
resolve to create a 
robust financial plan 
using these three tips 
from Lincoln Financial:
1. TALk AboUT 

IT. Financial 
conversations play 
a crucial role. Be 
transparent with 
your loved ones 
about financial 
priorities so you can 
set expectations 
and work toward 
your shared 
financial goals. 
Initiate ongoing 
discussions to 
stay on track 
with everything 
from saving for 
retirement to 
paying for a long-
term healthcare 
event, which 
can happen 
suddenly and be 
very costly. also, 
consider talking 
to a financial 
professional who 
can help identify 
solutions that 
best meet your 
individual needs, 
as well as drive 
better outcomes. 

lincoln’s research 
found those who 
work with financial 
professionals are 
more likely to 
prioritize retirement 
savings (26% vs. 
10%).

2. LEArN morE 
AboUT TAx-
DEFErrED 
INvESTMENTS. 
life insurance 
can be more 
than just a death 
benefit, with some 
types of policies 
offering income 
replacement for 
unforeseen events. 
It can also protect 
your financial 
security from the 
impact of taxes, 
market volatility 
and longevity. 
It’s not just for 
individuals and 
families either, but 
businesses too. 
also, consider 
diversifying your 
portfolio with an 
annuity, which can 
provide protected 
growth and 
monthly lifetime 
income to help 
cover expenses 
in retirement and 
ensure you have a 
stream of income.

3. CommIT To 
MAxIMIzING YOUR 
WORkPLACE 
BENEFITS. look 
into supplemental 
coverages like 
disability, accident 
and life insurance 
that may be 
available through 
your employer. 
solutions like these 
protect against 
unexpected events 
that can disrupt 
your ability to 
provide for your 
family or drive you 
into additional 
debt. If you have 
an employer-
sponsored 
retirement plan, 
make sure you are 
contributing and 
getting a match, 
if offered. Tap 
into any financial 
wellness tools 
offered at work to 
help provide you 
with an accurate 
picture of your 
holistic financial 
situation and lower 
stress.

Visit www.lfg.com 
for more tools and 

resources.
With a robust plan, you 
can help ensure a solid 
financial future for you 

and your family.

Resolve to Protect Your Finances and 
Your Family in the New Year

sTOry By sTaTePOInT
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Pandemic Make You 
More Concerned About 
Finances?
You’re Not Alone

sTOry By sTaTePOInT

MThe COVID-19 
pandemic 
disrupted 

nearly every aspect 
of people’s lives and, 
as it turns out, it also 
impacted their feelings 
about financial security 
and life insurance. 
In a national survey 
commissioned by erie 
Insurance:
• Two-thirds of 

respondents (66%) 
said the pandemic 
made them more 
concerned about 
their financial 
security than they 
were before.

• sixty-one percent 
said the pandemic 
made them more 
concerned about 
how their family 
would be taken 
care of financially 
if they became 
seriously ill or worse 
and could no 
longer provide for 
them.

• Half (49%) said the 
pandemic made 
them question 
whether they had 
the right type and 
amount of life 
insurance as part of 
their overall plan for 
financial security, 
and a quarter (25%) 
contacted their 
insurance agent 
about it.

If you’re among 
those who want to 
make sure your family 
is taken care of in 
the event something 
unexpected happens 
to you, but you 
aren’t sure where to 
start, here are three 
questions to ask your 
insurance agent:
1. HOW DO I kNOW 

WHETHER I NEED 
LIFE INSURANCE? 
If you have family 
members or loved 
ones who depend 
on your income, it 
is a good idea to 
have life insurance 
to ensure they will 
be taken care of. 
The mortgage on 
your house, your 
child’s college 
tuition, car loans, 
and funds for your 
final expenses are 
just a few things 
that can be paid 
for with money from 
your life insurance 
policy. even if no 
one depends on 
your income, it still 
may make sense to 
get a life insurance 
policy to cover your 
final expenses and 
debts — including 
student loans.

2. HOW DO I FIGURE 
OUT HOW MUCH 
LIFE INsUrANCE 
TO GET? There are 
several factors to 

consider, including 
the needs of the 
people you want 
to protect and how 
long they will need 
financial support. 
Consider your 
income, or if you 
aren’t employed 
outside the home, 
what it would cost 
if those left behind 
would have to 
pay for services 
you currently 
provide, such as 
childcare or home 
maintenance.

3. WHICH IS BETTER, 
TErm LIFE 
INsUrANCE or 
WHOLE LIFE? It 
depends on where 
you are. Term life 
insurance protects 
you for a specific 
amount of time. 
an example would 
be while you are 
still paying off 
a mortgage or 
paying off your 
child’s college 
tuition. Whole 
life insurance 
accumulates cash 
value and allows 
for your loved ones 
to be covered 
throughout your 
lifetime.

something else to 
take into account as 
you’re considering 
purchasing life 
insurance is the value 

it provides, even if you 
never actually need 
to use it. “One of the 
best reasons to get life 
insurance is that it sets 
your mind at ease to 
know that your loved 
ones will be taken 
care of,” said louis 
Colaizzo, senior vice 
president of erie Family 
life, erie Insurance. 
“In fact, 44% of those 
who responded to 
our survey said the 
pandemic made them 
appreciate the peace 
of mind they get from 
having life insurance 
even more now than 
they did before.”

To learn more about 
life insurance, 

contact your agent 
or visit erieinsurance.
com/life-insurance.

Amid the uncertainty 
created by the 

pandemic, consider 
channeling your 

concerns into 
action by creating a 
financial safety net 
for your loved ones.
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